RIRPL VRl T F 4

H.AS AN 5

W
D, WEIT T [ A 55 N 5% 2Z TRV AN N A L
YEM, SRR WIBEE U A 03 TA NGRR3R i, (SRR IO T 2508, T4k A 28 )

T =

Al 5 B T AR 50 2R 32 BB 5 B3 T2 )N N 9% 3R S o AR SCIE TV B2 15 R A )
Wi 255k 28 M) a3 I RE KR 1

PEM S nam,  PAZRSENS TR I8 5 (R0 ) ANAEAE S35 1 1
KRR DNIEABRL, KA, WU S

AR

KB F T o 2 B
— HESRIENTABREERBETERTR

0 5§
T RSN S 5 02 BN DL S 1 25 5 HIk 55 72 il ) G ) A P 8 5 A2 SR A D ) R 45 45

R 2264 (Berry, 1995), [AlIN 91 38 i = A 20U IR e 55 o B oAt DAL

] BRI S5 Al 5 i 25 2 1) () D% Rt W A JU A LS (Czepiel, 1990
MRREARGM T, AOS A SE B A F B S, RS 3722 AR A

s [F) Ab 2 TR 20 R I 4, P LA ARG B 2 A28 (Reichheld I Sasser, 19900, K&
(I RF 77 2 0C Z P 14 8% 7 I B A B L R) o S5 AP A RF OC R I IR ], 2% e 8 AIX A7 K
FPRAF R 2 AAT R SRR OC R I I R T A o AR X R B T ORI DG T R RYERE
AP R I E, 1T R R YRR T B R 85 IR i A A9 B L 8 A, 20 AL 90 AEAUR
21 Haly], FARFBINT —RICTRAZF I, W T RIRS AL dERE I

KRR L I R A2 (1, Gwinner 28, 1998; Hennig-Thurau 25, 2002). iX“&hjf
GURHATR B[R] R 55 AV 3T R O Z A IR A A AT TR T 3 B2 45 2136 2 i AZ O IR 55 4b
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Gwinner %A (1998) I HFT, EEEAN T MR F1EFa (confidence
benefits). #1243 F#i (social benefits). FFikfFiEAIZE (special treatment benefits). i), Hiff
TR T RFRFZMYEE (Hennig-Thurar %%, 2000; Sweeney Fl Webb, 2002). ¢ #&Ffi
Sof T 2 SRR PRS2 (Gwinner 25, 1998; Hennig-Thurar 25, 2002), DL <& FIZE HIHT
A (Bove #l Johnson, 2000) #E4T T — RAIIBFIT. IXLERFFTH BhERE T 9 23h i 2 1] 7 X
YEFFZ G KRR, H20E T IRSS PR RN Z 2 0. BRI S, TR B2 o5 1 3 5%
H, BR TR R T K Z X — B2C IR RSAL, B/DIEAEAEAE I [ k4 T B O R L ]
MNEANNBR R WA SR KAl AT 2 05— 2 IRk 55 A D310 42 fiu >k 5 1 11
(Palmatier 45, 2007). % 5k A 03 NI BA A, BB Tt A nlae 4K
1o AR R, B 5 g N SORH FLTRN RS N AR BE S M i o B2 R 55 N DA T 1 56
FO A R0 T 1 I EN RIS BE o B 5 53 LIRS N G 3R A B — 1 [n] b 5 W Ji 2 0] £
MR . — 7T, R B R IR A N DRI G AR TN B A T S e R ST
T, 5 T REX R 2 AR 25 N B3 7= AR AR AT R AR, 5 S BSUUB 0T 1 5% 14D R OB 3 A T 7 % e 45
N A NS BT 4R (Bove 1 Johnson, 2006).

DA AOBIETOR A I 18 T AN IR 0 K R 2 20 Joll 2 7 20 R AR BEE L 58 i ot 2 0F 7 5 S 1) AR
FE, AR5 5 IR 5 N D3 Z TRV IRIAN NG o ] 5% 0 O 28 0] di o i 2 S0 i FE RV 2 RIAEAS
[FIPRI P 2K B T AR AR G SRR 2, ZE IR IR g5 N SR AN NS R ARG B T, SC F0F) 2 1)
JEg 2 AU FEE (14 2 A R A A 7] 2 A AT DG OC 3 il AT 9 8 B e s 18 1 DG 2R ) & ) Jt
BIREEZ (B RER, A B DA b X 6 ]

TERR RN RES, AN IE] (A RAR L2 00 R /KF (1 — N2 R (Wittenbaum
H1 Stasser, 1996). ASCHE LA A 8] 2K AR TTRLA, IR IR RS b 2 T 3RAS 1R 5 2/ )
il 5 L [R)  2% N DA N TGRS BE TR AS FLAE o FRATT A5 SR8 I A SR A7, A EL S kedil /b
NIEWRIE . A “UKA” —FAZ Z kR (I, B2C KR, A6 T2 A b2k
BJ) ) — T A o] 5 D6 2R 0] T SRR AR o AT, 2R 5% N 04 5 % 1) 88
BPEAETANFIB BN, B S 5 FR 200 T AL R S WA 2 1R S A I 2 5+

1 SCERGRIR AR X

11 REMz

M Berry (1983) Hi—IR7ESCRR P H G RE R IBES TG, W90 TOCRE I G
RPN b, TR R I ) — T —— %, WERAZBEE R ER. ERRE
B ) ZE AN BRI, — 387 2% 3 T AR T i I R 2 5 31 5 A R OC &R 1 i
5300 (Fournier 25, 1998). Hennig-Thurau 25 A (2000) MIRFFTHRH, — 07U dee 2



M — KA I ERIOC R, AR ARERE EEGR T (1) X KA iR = i
RS (2> HHrgs N GV KOG R IR AR A3 I FA R 25 o 3X A% 0™ S A IR S5 2 A
FoA R 25 5t K R A 5. Barnes (1994) JHZN T RN A I & T/ EEN 24 FhAl5i,
dh, AR AL PRIE, S5, Berry (1995) MMES LRI T IX L8 F) 25 Al fig
IFFAE . 2B, Bendapudi A1 Berry (1997) MEEFIS K EETR T T —ANBEUS IR I3t
iR TR I 2 G AR YERE (AT R S 5 R MRS AE S . 7R Bk = ANIRS AR -, Gwinner 5 A
(1998) I A K AR G T R SHUERT T, AN AR VIR 15 SO0 A
W5 — R AT iES tH GGB M, AN T =R KR ai: FERGT . LRt fies
IRAF I 2

WAVEFFICR, KA T R RFZ I = AN SRR AL SR 2 AR R A B A 25
7, X EROCRRI AR O R H A, 20d TV 2 SRR IUNIESE, RO K
PRI s 53— J7 I, X A0 OC A A A A R R 5 2 T B R R T B
JEH R A4, Al 5C &R 23 )8 T W U2 (Hennig-Thurau 55, 2000).

111 fFHEF
AR BN R IR R K — DB Z (Dwyer 4%, 1987; Moorman 4%, 1993;

Morgan 1 Hunt, 1994; Berry, 1995), KCA{EAEREM A% AR 2 (U1, $EmR R,
FRARAZ S 1A ), T4 w51 25 1) A543k B2 ( Morgan A1 Hunt, 1994 Garbarino 1 Johnson, 1999) .
X AR AT 7 AR R 2 AR (S AT A 25 . Gwinner 58 N (1998) JEF AT A 2 11 b “£E 1&
Wb, s 8IS IR 55 S B A5 AT A O ) — Mgt o el A2 A i A A i EAFAE
AR 2 (R AR RS R A I, ARAT TR XA A E Ry s 2o A5 LM R R s I rh, 22
TR, ASATA 0] i s BAT B2 MR i EH], HAX 1R FAE S 5% R A i v dee
() (i, Gwinner 2%, 1998; Patterson I Smith, 2001; %54%).

1.1.2 #&F2

FLYE Gwinner %5 A (1998) $2H GGB M2 i, WA F# AR TAL SR 2 X — M.
McCallum F1 Harrison (1985) 45, “MR&SFEMLE B &K R A", Goodwin (1996)
FH BRSSP AFEPE” (service communality) fifRE ABLE 25 MRS R R =2 A0, A NIX
S PR RS Z A, R B R E RS o X LA R 25 R (B e 25 R Al s
FIZR o AL SRR ORI R 4, ARG AN, K. K, BEEa
FFING % (Barnes, 1994: Berry, 1995). IXFS% 1A Br G &R BEME I L 1% — & AN N T
sk (McAdams, 1988). filn, Jiz [m) i 55 4k & 2 10 (1 00 R AENS b S b ah o 3CHE,
T3 T BB o U2 1) A 35 0 i (Bitner, 1995) . 445 28 AL 101 25 AN (S 5 22 LA M 1 2% 1)
PISCRE, T HAF LA S 038 SCFF - (Patterson 1 Smith, 2001).



RSN RITEEZ R RAAS, MAZRRWER, FHANT— RIIBFFHUEY],
PSRRI S B M s (Ql, Berry, 1995; Goodwin fil Gremler, 1996;
Macintosh F1 Lockshin, 1997; Gwinner %5, 1998; Price il Arnould, 1999; Reynolds fiI Beatty,
1999; Oliver, 1999).

1.1.3 ReBRFrBH 2

FERTF A i E AR )T B A3 B SE LR O AR . SEARAERI IR SS, B AR
NSS4 (Patterson F1 Smith, 2001). 4RGSR —3 5, FrkfrBF &
BB P AR T T Zas B AT R R A A8 2 BE A% AT 1E ) IR B m R . 25—
MLt THOMNOREARCEN G (i, TR A R, B e i P it A k555D,
SL A I B (2O kI LR EES: (Fornell, 1992; Guiltinan, 1989), Ll
PEFR (0 LR 7K (Selnes, 1998). Patterson A1 Smith (2001) fURFFTHEH, HERELE
A S TV 9 AT ARAN I AE T SR A 58 4 IR 55 ) 5, X SR BIAE A AT B 520 AR 24 Jit
DUt 2 T Re AN A AR 411, S5 B I TR) KR AR, SRAGHB A (il 5% - Peterson (1995) L
BWK, TEGERENNE S HILERR R L, an, Wi 2wl ks TRl

2 E RN R TR I, e AR B 2 75 & A R IR 5547 b rp 8 2 de AN TSR — Aok
FANS, IF HAR U7 & A0 B0 R R A B A 2 K T, B2 B E T R 2 SR Ml
(tn, Gwinner %, 1998; Hennig-Thurau %5, 2002). Fournier 25 A (1998) A4, ki
M 0T B SRS A E U BAE R R IR, — HASEFH RE IR BE I Ar 1, R Leihy
PRAG BB B S AN PR k. [FIFE, Patterson Al Smith (2001) #F5TH 2V # R, 4
J 55 ARV SR BEFIAZ 00 i 55 U ARARF IR, B3 A 25 2% IR YRR 1 5C R W a5 BAS Z IR 5%
o BRI, AR A2 B PR B R AR IR 55 BE A S i I B RE AR R R 3B T
AR TR RS JE AT HoAR I Can, SR B B LAy, BRI 5 5L AN AR
BRI RAFH

1.2 ANV EERRRBRNN ANBEIBIRR

Blau (1964) iF5Z, ABpIeRAEAE“IHIIR” Creciprocity), fEEZRFFTHENINE . K5
FILAAR DG TR IR B B R DG R U I OB A, LA X 7 1 [l 4 . Bagozzi (1995)
WA, ESREAERMRRET, Bl DALIEAL" 47 8 . De Wulf 25\ (2001) #53X
— JEUHL P B B e, ISR, i 9 TN BRI SR R K R OR R B TR R A A O E
Rl W B R A R TR, IR LI NAT N BRI, ARt
—— R R, N BRIAJ RS Cinterpersonal communication) 4 1k — AN B () S0
FH T e s PR R BB 08 o — SR MR IR 45 N DA AT SO 2 1 78 i 2 ] V) ) 3 L e —
T o AT 0 A LA R R (10 V) T S50 A BCAY I R T I 25 O A (R T L B HE 2 —

4



(Bowen F1 Schneider, 1985). [Aff, [FRIHRSS A 32 IR B4 N #: il REF5 Bh i % Cregular
customer) JEAN B S ISR (Metcalf 45, 1992), 1, H4AH H CRARMEE T2
PO S FIEBROL: HREMIRS N RFTACE, IX R0 AR 55U 25 2 s ) BIPRR
e B SRR B2 BRI D3k HAHEAE (RO ™ i 5 IR 55 o AR R 25 N\ B3 2 (8] AT AN AR
FRYUE TR SRR IO ER, I B T4 S B0 T KPP 7EiXH, — 4oL
(PRI A 2 W SR 25 1K N DABR s PRI N R 2

H2, KRRMEAEZEZEIIREN—ME 45 (Crosby Hil Stephens, 1987). 4%
FAE—NRFM RN, AN G XA R AL T RR, MR S5 E RS AR T LR
(Dodds 4%, 1991). AMHELZ T, U FIR SR R B J . SEANGmAN,  AHELA] AR
H%E (lacobucci f Ostrom, 1996). BEIN, —£ZRIIMS N AU SR E T i K 184>,
AT R 2 1) DG 2R R A S E — e R R 5 ) 80 7 SR % 2 TR PR DG 3R, B T 55 ) 75 2K
(Y156 R 255 75 B Al BEHE JK VBT % S K% . Macintosh A1 Locksin AfF9Y (1997) &HL, 46
B RS N DL Z AT AN NI FRIN , Tl 55 N 520 PRV AT R v 44 T S0 Wi o 2 ) i
(RIS LRI S R s AL TR e A7 MR S5 N 5 A ST RS OC AR IR %, 224 78 XA B i 2
RO ST B, 20T ) R o SR e X i K KA E A RSB 328, Bove A1 Johnson
(2000 SR FTHE H, RS 2RSS A SR, Aol R85 A G B Atk
X R IE I R S — AN IR G N GRS, T R N 53 R R AN — 5 55 ) Al
XS TS, IR U AT AT A A IR 95 N S R 1Y), AN TR i L A R B o S AT
FUAR, B 5 RS N D32 TR AN N DR ZR 2 S R B2 0] T s S PR R RE (Rt O R0 2 PO i
) R ) B 18 0B 2 %o 7% AN AR SR AR A 5o 7 K () SR, T I R AR I 32 3 T 63 1
1N T 2 R S R 5% (Palmatier 25, 2007). 4R4 N BB A RN, A AN
JB 2% R % ey —E FR ST A2 3540 (Bendapudi A1 Leone, 2002). AJ W, % 54— k44
M B3 T2 T A AR RAAAETE AT, FORH AP ST 52 o DA A AE 25 57

TERFRZM GBI, BFFUE A B B2 1) 1 B T AR5 5 1 S S IR R K )
B, DL B SRR 2 A N2 T gl 37 . ERF KGR, b maiumadil. (1,
TERZ MR RIWT T, BT R T 58 i 2 1 A 50 Z AN N2 1T R 9% 38 93 B0 7™ 6 i X
73« B, Gwinner 55 A (1998) 7% 5¢ F A fif 45 1) PR 28 h A2 4 T e 5% Ak Cservice firm) .
AR 45 HR At E (service provider). i T. (employee) %%, 7F Hennig-Thurau %5 A (2000) [
W, BEARVEE X TANLZETH (company-level). 5 T 21 (personal-level) Al R 2 I
(brand-level) [ROCERM T X5, AHAEJGEERYSUERTTTA, D T DX T il b2 T PR o 2 0K 3R
B, AT TR, [R] A DR A Al 2 R D3 T T B A I 1) G R B AE AR AR KT
BRI, AEF G IE00R T A2 TR 53 T DG R R i, T2 T AN TR 2 T 1) 0 &
Fe R T2k 2R 7 AT B AR AN RIS o FEASSCH 3T 70 B IX AN IR T S &R e S
5 655 N 53 2 1) FR) 39226 S50 s J v 18 D 2 AR i I Jot 2 8 P 2 A o e o £ 5



1.3 AN\ JE) A R B oo 5 R A 32 /F FH O g

KL LN EL B 2% (cognitive) . A Z8.00BE 2% (neuropsychological ) 1 il £5 [ 45 2
(neuroimaging) K AMCAZIBRZ —. B —FPE T 2e IR AS AR RN ZE Iy i X SR Rifd A
PAEICAZE0A% (Luhmann, 1979), BRI KBS (L 1980 SEAUHET I AT I7E B U5
TR AR PR AT ST HNRESY (Ekln, Johnson R Russo, 1984; Ratneshwar
%%, 1987; Kent Fil Allen, 1994; Lane 1 Jacobson, 1995). JXU&RF5E#IAI, AMIX T3
PIAE BEARRAR B Bomn T A T3P 2 BEFI Y. o

AR PREAE A B 27 AR JFLAh A0 A I S AT TR AT S RO RS 5 TR A E 2 () 1 F o A A
BN, TV EREH 2 5 e, H R P2 (/K Tt 5 % (Wegner, 1986; Orasanu fil Salas,
1993; Liang %%, 1995; Stasser %%, 1995), IX—JyIfi/& RN FEANZ I N Z 0], 5% A i
(A AT R (1K) T fi# (Wittenbaum F1 Stasser, 1996), TIAEABINZ ], AATHEAA
TRYE S L3 WA 22 (A 55 (Shah A1 Jehn, 1993), IXFh{E BAWFR S8 T V4 RAS, FE48 N
THIEAAE A EERKES  (Baron 25, 1992), IXFSt ANH & Mk M FE REAE A 46 165 i A &
JEERR PR BN H s S8 I ok A EL ) 19 ph PR 7 T8 1 3 28— MR ZK T (Levine AT Moreland, 19905
Goodman F1 Leyden, 1991; Liang %%, 1995). Y3 50, £/ Ga [A]AH B8 &I T4
HIBAH S AATDRE R B B SE A VR, T I3 th s WA S EAE BE T B SE 2 0L
fIHIT (Gruenfeld %, 1996). XUEHWIFTLIRHAKN], 1ERFRKERIIRE T, A AT )
FRPE & KRR RSB B)— AN F R (Wittenbaum F1 Stasser, 1996).

Bove #il Johnson (2000) F5T45H, HARJE DA 2 1] R 5% 28 00) T B3 ef 78 i 1) S8 Dk
FEAT AR I, A0 53 2 8 R 8 7 B 06 - DN 3 — 2R e 45 N\ 53 22 TR 1R 58 R AT
WA A IIEER], e xf T2 g5 N 53 BRI 205 18 2K 22 HE R 95 N B3 FR) AR iy o s
ZIED), Mo HEEE, A R 8, NI BT BER B . Bk, F
2 25 A VATAT Ry A ] (R B35 18 2 AN TR IR R S5 N D1, B0 K A IR S5 WA 23 A AN RN TR AT
FEANIAT A AR RS N 5T KT N R AR LIRS, FA7 B T 3RAT TSR A T 01 T
I 2 ] (14) 9 22068 JIR 55 ARV S8 1) 510 o

1.3.1 MR EEAE R 5

T REZEIRSNINE, SR G T 5 e IR R R . A T [,
A A E R I B NE AN B UMEHE AR R R S A, BT 247 B
T SR ST A i 2 2 T K 2 (Sheth 1 Parvatiyar, 1995). A T4 i 20 T 7 K 1S
O, T A LB B A O LR RE T ) P B L SR AL ORIE RN CRUE S5 Bl i 2 2 W ik
S5, B A TR i Ze 2R A5 7 2, BRI 90 T XU P (Lovelock 4%, 2001) .
TEFRAESC R A G (I R b, 7 S AL B0 TR 4545 D7 T 1 75K, 2 B KNl T iR



MRS5S THIE R T e 25 A5 L, IR T KU ) £ 18 (Gwinner 45, 1998).
FERX 5 BRI E A , 2 NATTIA A 3RAT T2 % 1045 B, AT 2 0% 45 Lo Bl 22 42K
XTI A B KA OGAF AN 2 B AT AR K AR B, X RR A “f5 B A" (information
sufficiency) (Griffin 2%, 1999). {EMRSSHTerf, Oxf KUK A & R DAL 2 B2 ik &) “ A
BFEAR” BPIRAS, AT 20 A5 A 2 R o SROMURS RN L (0 T 22k AR o SR AT 1 KA A AT 2
J7 T R)%5 ) ek i 2 SO ARt AR 28R (Crosby 4%, 1987; Murry 45, 1991;
Berry, 1995; Johnson #1 Grayson, 2003).
BEAh, e [ e g5 N 5 1) A28 B4 v 2 1) 99 e o T vy K 3R S B AT A R ) it 22 A
55 NZ ) BGAZE, OBk REAT AL (] b v 30 SR A5 P 7 (145 6L AT B A0S ANiff 2 (1) £ & ( Gruenfeld
8, 1996). [z, FEAENZ IV E 7 A H R SRS (Valley 4F; 1995; Gudykunst
%, 2001), AHEEAEA A EENKESARRT G BN (Baron 4%, 1992). WFFTERM], 34
MBS RAEAE AT RS I AR BRI AT ZR I, AT T2 o0 KU R4 DE (Tajfel A1 Billic,
1974; Quilty %, 2007; Zawacki 5%, 2009). iz RS A D W AKEHE s, A 1REY
IR 55 N G IR 55 7 il HEA T S A (0 ) 388 LA BBAIC T a2 21K IR 557 il IR ANiff € 1% (Crrosby 4%,
19900, M AR T i xof file 55 A58 (1) ANAff sl AN AR RRURK o 0 UG MIANIf i 1 AR R R B
s 2 R I MR TASATE R G R R LA T . #5222, i 5 RS N o 2 i) A
NGBS I, A5 AR G0 T 5 1T 5 A i S v R Bl 2 BRI
PRI, FRAT 4R H AR

o TR R 5K D3 AN NBAGR AL T AN RTINS A5 AR 2 o0 T e S v B 1 5%

W) () i 2 AN TR AR o AN N AR RIS, A5 AR 0T 2 R R P 1 1) 55 Wi sk

ik

1.3.2 MARRABEML P2
Gwinner 5\ (1998) HIBFFEN], #hoeMl o TSR TR 5E —, AL 2 A4 A7 )
T IE R o F e ) e R 5 R ST P T SRR B R & e ) 15 26 Cemotional )
4 (Hennig-Thurau %5 A, 2002), ‘& M. T F SO0 B35 4125 9 J8 31X — 75 =K 113 2 (Arnould
F1 Price, 1993; Deighton 1 Grayson, 1995; Stern, 1997; Fournier, 1998; Price 1 Arnould, 1999).
WEFT RS, B 0T 1) S A P 17 Ja 77 T R 2 8 5 SRFH B N ANTR] BT, 1 A 17 T T
A HE PR 55 0 I AN — s H RE W L A R i K, DR I AN — 5 IS R A ST B e A R
(Fournier 55 A, 1998; McEwen, 2005). {5 /#5 =K B3 A2 %1% A A FH 32 84S A
XHZAME AR 520 (Petty 45, 1983; Greenwald F1 Leavitt, 1984; Celsiand £ Olson, 1988;
Cowan, 1988; Argo %%, 2008), T4~ N R AR M55 15 58 o2 X —1F H R &R I EE 22 A
R o PR MNP Sy 7 AL R VAR T fif, 3 B 178 i R B (R A8 41 4
(Gruenfeld %, 1996; Wittenbaum #I1 Stasser, 1996). 7t i FHt T [F&5 4 & A 25 50 R



5 R A B AR, s AR I B SR ) AAS 2 S A7 A A2 o A5 N TAIAH B BB A (R 15 100
T AT TSRS . AR AT A5 0] LA S 1 (Brockner £ Swap, 1976; Peker
1 Tekcan, 2009). K FRAFEEFNR A HT AR EIFAH B T g F1iA[R] (Deighton A1 Grayson,
1995; Price Al Arnould, 1999). X J-AHICIKIE 5 A IO TA[R) £ B A 20T A 5 o 3
s HIA R, HETN A DG SR i s AP N Cenduring involvement). U@/, i
% ARl (Lawler, 2001; Hwang %5, 2005; Aldlaigan 4%, 2005; Sierra £il McQuitty,
2005; Gross Fl Brown, 2008; Yim %, 2008). Yim %A (2008) [RIffF7EAT M55 4adt—25
UESE, FEMRSS A A7 e NI - 51 L& (customer-employee affection)  [r) i 2 - i Ml 47
(customer-firm affection) 444k, XA “52 J& Je 7 IS4 A AE [F] il 95 A B H 2 #4R
RN, ST 5 S5 AL ) R A S ALY, DTS 2% i 5K T A3 R A 2 R 2 A B R BN
(IR N, I H MR 3 50 22 i VA R A I B i L . PR, FRATIER i AR
H2: B3RS S0 B3 LIRS NS BEAL TANIRI KSR, Ak 2 ) 0] T B Al B2 1) 5%
W) (4 i Bt R AN TR IR o AN N AR R S, A2 R 0T B 2 S R P 1 ) 5 i sk

=1
5 o

1.3.3 DA RRGE B R BR A B A 2

FERM GRS T AT I B A AR AR 5555, e AE AR ST AT b P ou i A
VL SEALSS (Gwinner 25, 1998). —MNATREMIIRALE T, AX T IR R R ARSI H,
G5 AU 25 T Bty SRR A B M) 2 AN T e ) ) AR SR B K ) B U A, R R I8 £ )
L] A A AR X TEE R Jlo AT EL 5 4 (R R 55 A S R LA s i (AT BL R R R A B A 2, B2
R 21 FARTI I, AN SRR IR B A 2 7 10 52 2 R He B A L. RN, /£ Gwinner
SN (1998) [WFFTH R, AT AR AR AR, RR A I A ak R4 R fe 58 1Y o

R AR S5 N 532 18] 1 B L AL TR I 5 R A 18R] st TR e i A
FH e — T, G5 N G  Z TEAN AT, DS AR R A 0 25 1 5 S 8 3t e DG R 2% 1) e
%o Ty T3t WSRO PEDGE 75 1 2 1 [ XSS AN R S B R K AL,
2 22 B A BE R SRR S5 I I B0 AR B AR A 5 ER U3 X1 i o 1 2 1
Taylor (2001) FEMFFTAHWAIL, R AERAT RS S 1, AATTR T 0k 55 Ak B £t 1
PR TR I A T A AR

Wit 20 T K (R BRI I, e TR R 55 N\ B 2 Il R AR P i 2 e B AR A
SRS N SR KR, Letn, BRSSP MRS BRI 55 N b1 iRAE
CU BRI ARAEAR S5 — € I, 3555 B IR R Bi i 2, AR L&,
DAL T 2 I A T8 28 15 i 55 N 53 AN AR IR B2 i 547 58 22 (RO I A e o 1D IR 9
WRIL, B AEAEHS 1 K 4 T I A D FOG TR J (K223l (Blattberg A1 Neslin, 1990;
Ehrenberg &%, 1994), IXW] REEIIZ AT, RSB ZE (KARAF 2 BT 28R 1K, AT RF IR A



AR AT IR R A S R . AR, AR IR D TR SR 2 AR A LA
A AR %5, (H 2 Gwinner 25N (1998) 1 LA 7¢I 5 4k F L, T B0k K
ST R R B A S AN B AR AR H R B R PR AR B R 23 X2 K

PRI, Toie e 5w S IR SS N B3 Z RIS N BB L i 2 AR, Rk B A af A =
X AR AR R R o B, R IR M) 2 (K P AN 2 DR D A N T 2428 1 5 A i R
BEFE. i, B mn Mk

H3: IR AR 28R St 6T 50 AV ) L 1) S0 AN 2 DR Ay I T 5 14 5% T2 ) A 3

A PEAKP IR AN A I A 2 22 52

2 BR5UTT

21 HBRITSZENR

AHEFCREAE K B A 5, FRATESRE U7 S — KKk HORR A IR
G A, ISR 5 G R 2 AR B ) SRR AR (6 o AR MR, 1 Rk
HARAE) o ARG, FRATT I I I A U A B AT 8 MR S5 A B 52 IR S5 I PR A
(35 T DG Z RN S RO L DA SR 77 38 2 M 45 A Ml R B AR RE o 37 3K 216 ] i ) R
T 6 miZmfiER (L, 6 R IEHEE", 1 ZREHAFED. BE—rExT
WUTEER . AERE . R BEREBERE RNSE N GEvtH-RFR I ) .

FESE b, A ORI B I B FRATIR ] T Zeithaml 55\ (1996) FFRFH# 4.
FRAT P SRR K A ) TR P 5L, VRS T 0T 1) 27 3 L s 1R BT, K IS T R
I LEER, FAT DR R R 2R Al T /D VR, AT DR AIEFRAT] 10 36 mh J 45 F 1) 2 [) s 11
e

KERA G IR 5T B HC e FAT v B TR SCAR AR, Ty AR T 90 R0 & I S 82 7 1
T3 5 AT I KRR R G AE R — P NI KR ACAE (7, A6 S 50 R 3T AT,
R AT T BEA RSB AR e MR S R R BT R R R R AL KRR RS
—EREBE G OL R AR, PR FRAT TR £ T AR R S5 AR BU A TA 1 Lt A & B REAT B i
%o JT Hennig-Thurar 8 A\ (2002) WFFCHTIT A MR, FATE LN 60 24775511 B
)R AL T B ACAE R R I 2 AT TR VIR . AEVT IR IATRM T Reynolds !
Gutman (1988) AR (Laddering Theory), B 551kl 15 2 $iliid b/t [ I 55 A M )
KER VLSRR P REAT R IR 28 (KB 2, AR5 AEBL A bk 7 280 T D fliod (0 96 3= A 2
(IR 52 S A RAFIX N B (MR 2 SR RIEEATH 20 o CEAEAR B U7 3 R I DL T, BATD T Uik
W7ok ZJa, FADS sE WERATE 0T, a5 RRBL, b E IR S5 2 A2 I 2% A
VIR S o R SE3RAS T AT RIZE . AL SR FRBRAFB R 25X =R R RIS

455U R S5 A Hennig-Thurar 25 A (2002) FFRIEE, AT &R T BRI,
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FEXRHEREAT TYr, BUaffise 1Tl 11 A RIS R A i k. o, FER R i
A, Ao MG AR = AN RPRAE A R AR A (M) E=ARAR
A5 (5 AEJ Hennig-Thurar 25 A (2002) F5 AR LGN T — 295 A, JRARHE KD
RIS BT 4R IF T IR 2855 SCH 0 BRI, W, A s R oG T
55 N BRSE . FLMOAT Al fE s VPN AT = AN, U 0 e A AL R, 3K = AN
PRI, BATDRICREAT T 690 RN, DrRh v & 220 101 1R 55 45 R ik 2R
FERF R, BLROK T ELH LA BT RE A 2 A i DL A o AL, JRATTHE I T PN AH B
I, A2 R S AR R A A 2 BT T UL T L AR R R

2.2 BHEWEE

EBHRWAE T, AR TR LT ERIE (snow-ball). FRATHERE K 7 A RIBFGTAEAE A s
PR, X e A 430k BRI JR I TR 2 o JRAT TSR IR e 22 R 40 0] 45 43 R 45 A AT T
FAA S RN, FEE AT AR SN0 100 25 23 A AT BTN o S 25 K 1 el 5 A B
JPEAERT NI T CMIE 52 8 — B b i B i B 75325, ELAEAR SIS bl 22 oAt (g
Gwinner 25, 1998; Hennig-Thurau 2%, 2002). & T {RUFEd G 2, o)k Bk Kok 4y
TR SRS FedtE (R, R50 AKUPRAIFE T A R RV ¥, LA ORIEDT
1 U 2 0L G T O R R 2 (06 R AR o U, AT I EANK Bl 0 2[R0 7 2 h LA AN i
55 NI R ARG DLEAT FhE, B, vy vl LA s A NGRBE, ] DU ARG S A2

SRR B AR I, ARG B 940 4y, Horh VeV # v 45.6%, K
OBV H IAERAE 20 &2 50 & 2 0A) . EHLL EREVIE S KB IARRILL BN . e
T AN AR FAAT I RIR LAt s, H5% 1998 4E [H G v RS A ¢k sy
FbrUEY TREAL b, BT SN AT AR AL 2 BT AR A . YRAEIRSS . SRR RO A
A3 ARG FE5 . o, Wi a2 I = Mrlld ek (12.34%). A5 (10.11%)
R (7.77%).

3 HIEST

3.1 BESMESH
BAE Lisrel 8.7 A& P BEATIAEYE R 1208, FEUHE &AL 1P AL i
(AVE) FIZH 415 % (composite reliability ). 40 46 £5 5 2 HH I A5 80 B AT 35 0 IO 005
2 —
(X @)= 2.74 , NFI =0.99, NNFI=0.99, CFI =0.99, GFI =0.91, AGFI =0.88, RMSEA
=0.043),
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31 ZEMME. IREE. HXRBLTHERERE (AVE)

R L e KRB

i x St S.D. AVE | 25 il 3% 25 o 2% R U
(ER 4.800 691 0.683 0.914
AN 3.962 1.233  0.781  .433** 0.914
R B £ 8 R 26 3.352  1.307 0.802  .278**  G54** 0.923
ot 5 A g R 4.664 742 0.708  .638**  .436** .343** 0.906

TE: XML EVHAFEEINE; ** & p<0.01.

BRI AL A 15 E A AR CE Fornell R Larcker (1981) #f 0.6 LL . FERLE 0 HT L,
Fornell I Larcker (1981) @i AVE FrifE{EATUK T 0.5, HAEANL &) AVE (HE R T &
HILe AR A REUN T J7 . ARHER 3.1 g L BATIT LB B, AR R 5 R L
JEE TR0 5 S E AT AR L PR WAL SR BE T A i 2

32 Rxkm%

oy TR AZAR P 0V PR AT I, A THRAE A A AR KR DX REA AT 404,
AN N X — [ TR 49 L FI“2 I % 40 0 — 4L, AbA5 —ZeMids A R AN A
MRS 00 3 R4 IR T2 50—, A5 — SR A 52 W A A AR o
195 IS RIG" IR A AL, AATTS L4 A B 2 [ AR . AR5, TR
DA% K R TR i, RS 2 A BEEATIRN AT, 40 48 LA 26 3.2,

R 3.2 REAAN N T RAR 2% B 8B I [E]

IR F R U R E PR [ U1 2 50 ()

AEEIR BB AEIER

(N=166) (N=431) (N=343)
CON 0.573** 0.548** 0.496**
SOC -0.077 0.093* 0.229**
SPE 0.047 0.056 0.131**
R’ 0.313 0.359 0.446

TE: *%IR p<0.050; ** I p<0.001.
MRS (B bR AL

MK 32 ATATLAE R, 7ElR—WEACE T, EAER 25 1 [ R EBEE A N BT
FESTEARMIRCD, IXSCRFT HLe ARSRI I A R BN AR T AEE (p=
0.283), fEP M ANRABEAEAN NS T 5% (p 43928 0.043 F1 0.0000. HAEA
AN NGB KR, a2 1 R R B AR B S AR K, X SR T H2.
IRAGE IR 8575 N AR FEARAIAN N BGRFE T A 00 F #2325 (p 432k 0.505 FI 0.197),
e RN ANE R T EE (p = 0.003). BtEERECKRE, IFEAT IO FR kAl A 25
It AN N SR P P A s 2 P R 8 1 B0t 9 o > N R TR A A R R A I R 25 P 4 P 7 2
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S 5 B P AT S
N T PR AN R FEAEAN A ¢ 2R b 3 VR ] A L sg i it 7 1n), FRAT 75 2255
25 DK Z8 R 2 0] T A S EE ) RO, A B O 2R R 2t RS N 38 B2 3 1A AT ELAE v 2
TR T o A, FRATTA AR IR 22 TR PRl AR .
LOY = 3, + B, x CON+ 3, xSOC + 3, x SPE + 3, xFAM

+ B D consean B % Lsocseam + Br X Lspe.eam +0 1)

LOY: Jii % i 5

CON: fE{EHa

SOC: #h&Aa

SPE: RpikfriB A2t

FAM: /N JH) 3RS

loonwpam: 15 AR 5 A N ) 3428 E 1R A8 FL ALY,

Isocxram:  FEES 5 554N A TA) A BE 1R A 280N,

Ispexpam: FEERRFIEF] 2 15 A A )R A8 EL AN,

d: BRZEI

AT IRAE HLIRN Iconxram~ Isocxram H Ispexeam S5 AHM K] CONL SOC. SPE Al FAM 2 [i]

A RBUR i (W3 3.3), XFERTRESA K B 2 LM S R MR In) 8, JF HORIEAS B
PE AR 2V . BRATEAC B BAR R BA R (D BHTEIE, 3208
A &% (condition index) &y 117.590, it K+ 30, RBf, A7 EILLMEm @ (Hair &5,
1998).

3.3 RN H RN Z 7] AR R H

CON SOC SPE FAM
Iconxram .600** 947**
Isocxram 916** .936**
IspExFAM .901** .838**

TE: ** LR BE TR 0.01 i

ik, AR T Lance (1988) i 15k z=H .00k (residual centering) #1574
B, VS HIE A AR &, UMY I = RN I Ay AR s AT A
lconnpam = 6 X CON + 0, x FAM + Doy, 4 )

IR A A3 BRSBTS R 22 T

Deomerns = Teomumms — Tconsens = Teoypny — (B1x CON + 6, FAM) @)
¥ Dconxeam MHEAL 2] doonsrams AFFIECKRIAZ LI, TN SEEE R RIARERY o X T
HoAth JUAN 2 R 28 (928 AR 5 FAT T 2 AR 5% 2 rh oAl A 28 5 453 21 R AR A 1) A8 H 1015k
FEAEHILE AT BTN, A o B850 X AS AN K 20 B v, SRR AR k2 O A A 38 5 45 20 1 A8
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B IR ZEAEAIAG A I
LOY = f,+ B, xCON + 3, xSOC + B, x SPE + B, x FAM + [ xd - ppzoum
+ Bo X dsocapan + By X dsprrang + dior “)
FRATT LA M 17 LA 2 S0 Ay PR AR ) = bR 2R (e [l ) 5 2R B — P O = MoK R
R AE A FAR R, B AR — R BRI T A NSRRI B A&, B AR —
ISR L3I0 T = AR AN G S NGB EERIAZ LI (I, 05 RE (4)). [l 7 Hrds
WA 3.4,

R 3.4 KREMZMAAN NGB BE B E 1% oA

B p )ig
CON 0.553 <0.001
o — sS0C 0.127 <0.001 0.443
SPE 0.107 0.001
CON 0.553 <0.001
S sSoC 0.093 0.035
B — SPE 0.099 0.002 0.443
FAM 0.050 0.210
CON 0.523 <0.001
sSoC 0.109 0.013
SPE 0.094 0.004
A — FAM 0.050 0.206 0.455
CONXFAM -0.063 0.020
SOCXFAM 0.117 0.001
SPEXFAM 0.021 0.515

e AR A R EAE 0.05 ¥ R FMEKE R,
FEHRE (B bR R AL

FERERL— v, AN 1) G R B 010902 Sl A b 2 B AR, S AT R AR AL
S FI A AR R AR B R 25 1 REGE T 2% (p <0.005), [AIJH[F) R-Square = 0.443, iX—4f
AGIPNGIL TR St O

FERERL o, AN RE IR OC R AR G0 T (1 R A R M E AR, (R AER
A2 SRR ARE R 2R I R BGETE B (p < 0.050), {EUEA AR FE /)[R0 R 5048
WHAREZE (p=0.210). FA A7 R-Square = 0.443, HIELAEA—, R-Square [f)iZAEAN
FH (p=02100. AW, ANAFAEAR G H AL B HRT T 005 SR = A S 35 1 5

B =R RN, (R ARG LR SRR R A 18R 25 A R B 23 (p < 0.05);
FEAT H AN, A2 H 35 CONXFAM F1 SOCXFAM [AIIH R ¥ 4541 i 2 (p = 0.020 #11 p = 0.001),
{HJ& SPEXFAM [0 0 R EHAN 2 (p = 0.515), #i% = [n[)4(¢) R-Square=0.455, A ELi%A
— IR, R-Square IEAE B2 (p < 0.001). HJ A, A NZGRE RIS RARAZ HAEH
KR 2 SRR 7 A S T R

PR LA g 5, AN N ) 3R B 6 15 TR 2 AN 2 ) 208 5 LAk 88 1) 55 i A 15 1
Hle AZHI5 CONXFAM [A[JARECh 71 (8 =—0.063), B, AN NBAZRSEN T3 AF ) 25 [ i %5
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RS IR AR R A TR AR R], HL R 250 RE AN SOCXFAM [BIJA R HON IE
(p=0117), B, DNAFAZESEN T4k oA ad [RBEe B 1 6 R B A IR R AR, H2
PFRNHE— 2D SRR AN NFAZS NS T Rp R A 38 M)t o A2 K8 AR PR P55 o ) 814 4 T AS S 2%
H3 7385 KF

HHa A RV, AN IR A IR A 2 0 e S5 kS K i = A 1 1A
XA RIEAN R O R A 2 A1 YRR BAN T o

4 Wig

41 AR RIFE B

SUAEMBFFCRILB AT R ERER M, (TR 2R A R A R
AT AT B O IE P . (EU, AELLE ORI, S e — B i R
RIS N B3 2 T80 AN N6 ot T80 50 2 T A ) 6 R 2 o 02 S LB D 0 S0« 12 A
G TR 12 58 T A AT S B 1 V44 Bt 5 R 3 1 FH SR 1 S0

RTINS T 2R 35 7 2 K6 1 1 B o 4 2 LA V5 45 1,
A NEFER NI T, R R0 T 0% S [ B3 B B R . KT, B
AN R FE IR, A2 (TR 00 T S [0 B 238 T3k 2R3 T 2% 5
FE IS 3 o E R, AR AN N SR TR LT A0 T 2 2 5 B 1 5 i
FEASL R

MR LSRBF SR, RS AU AT B e T b T S AT R 25 . AR R S
FERAFIEA 20 55 0C R A 2, DUHCRSE TR SBR[ I 5 225G i % A B3 T2 [Rl N A
SRS . ORI AR T 015 3R 2 A /B2 56 FR AT BT T (040 8 3R

TR 5 RFURE AN 328 B Y AR AR . DRI, 8 T AR 0 A T8
RO, Al T LIRS AT SR B R TR ACT, (R UK 5 R (3 8 L B AR
RIS RIS PRI . AEAE T, 75T LAVRAS & 6 SR A T BUIOMB L. i, (eI
R4 A BN N SR E AR R IR0 A (TR 2ok T % A B PRk, DR R 25l
R 5 07 SR THI R TR 5 AL 20, SR 28 FO B R AR 2 B 5 5125 i
Sl B TAN IR BE IR T, (TR T s 0 M FH 2 F I, Tk 225 1 44
2o TR, DRI 5 Al iy DS 2 0 T e 2R 26 (R, o 20 1 51 2 1 5 SR 1 R
50 P

4.2 RFRHEFIAR KR J7 )
LEARTIFTEH, R 2 1 396 2R 26 R 2550 5 3ot et v 0 2% [ R 4% 3 07 5 5 6 2 R e )
SRR B PR PR A R3S, PR ZE M SR BRAT TR T RSl R SRR T b e i
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LA G b 33X R UEAN I G AT — 5 Y Mt R PR

WA, LigRG LIRS TR 07 3. IEIBAIERT SO AR K, KRG MK R
LA 15 L B ST o £ AR T7 ST TS 55 T A3t OAIF ST S 1R L A5 AL 9 5 AT 51 R
WAL ? ZRVEIT RSO 22 SR, A AEAR T SORIAN N T2 S0y A i PR 4 A0 T A3 1
TR, E 2 K RM G T2 0 W A SE M A 5 R AEAE T ? i 5 2 ASCIIRIE TS 18 1
WAL DR . FEASKRIIWTST, W RAAERRSE A [ X it X S IAWT ST, TR 5T
gt — LRI .

FLUR, B 125 FEAS [A) M/ SO B Z2 5000 0T 98 4518 W REE Gt 52 o, sl a) e 55
b R B 7 St AT BE SE MBI TS SR o FEAWT ST FRATIT e £ 00 _EIEA & LA 2 IR 55k A R A
RIABMIHIX o ZEIR S K JEACEANFRI X, B ZE R RS AT b b, % 5 R4S N B 2 1]
A NKFRAFAE AT e SR KT AT BEATAE 2257, AN R Z A 0] s Rl 2 ) 4 FH 7
TR F i B A S B o] B A AR 22 57 o FEASKIGIT ST, FAi 1] AR RSV R /K~ AN [l 3L
A g 1T A DS R A, S5 A RS L R R FE AN R], 28 LU AT AN N 2R L (1)
TAER].

FEARRFTCH, A9 T B U5 # B3 B8 . HERR BB UPAN IR IR &5 Al 2 IR (R D6 BRI 2, BRATTHE
S b U AT IR BRI IR S5 A, I s e A ST R I RS AT o & Fol
T3 EAN ] diE G 2338 AT N AT AN T . FEARTETTRE S 43 MIRSSATIE T, ek HA)
Ji R BIX = AN MRt S AT T REA S 30.22%. T IR SSAT IV — L84 ML AR AR
Chn, s 5 g5 N DL ERAIRE R, 7 il R AR K145 T REXSBIFFE4s R A5 . PRI,
AN A LU = IR SA T R E AT RE T3 T ORISR S 2, ACHIBEIias Rt 75 [
FEE T — 28 NREARTAT Y, XA R4 G IR — DR 1E . FEASRIITTT, A0 L%
JEA R MRS ATMV ATV 22 57, B — L] B8 52 i o2 [7) IR 55 N D A 26 P 56 i G 3 ) 2 A 4 1)
YERIBUHI AT Ay AR AR B A AT Mh Ik A, PRk AT ARRYE A LA R 95 A7 sk AT EE AT
G0, B0 GAAATNAFAE AT BEXS TN N A B B0 5 1F P 52 m, TS0 UE AT 58 4518
R 3 1

FEN, FEARWFFT TP IATR T # ST (cross-sectional study) BT 7%, TRATHEE
B8 e H B0 AR IR 95 ALk 53 T2 TAIAN TR AN N3G BE AP Ol s 3 ARAS TR A
bR KRR IR o IXAE BRI T 9 AT i 5 B0 NS B KT R 22 53 32 a8 U B AN NN P
25 Y PR IR 55 AR M T AR AT MV AT ME AR AR 45 PR 3R 5 e . ZEARSKRIOBIFFE T, mT DCR I BT 5T
(longitudinal study) 7775, SRR I — R 5 I8 7] 15 1 1 500 2 ACAE IR AH SR 2 al
N8 3P 22 S AT 222 S5 0] 45 SR PT Rts Jla ) 5 o 2 53 5080 T FRDORT EE 3 7 e 5
W RS S RN B 5G 3R A FR e b O ZR M) o A S R A FH PRI AR A
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B=%

¥y oA
A 7 AVE
. 5 &
5 B 3 0.914 0.683
PROX A B KA S, AT 0 TR A A .738
i S 0F IR 45 B G AT AT A% BRBE n) L E RT LU IR A5 2 3 W 1
fift vk
MEANHEL S, L RIBE © 42K .880
T M AE X AN B K A0 1F B 0 B 4R 40 3R OIT W 20 IR 4 .828
T fiE A5 X A B K .868
# 4 F 22 0.914 0.781
EAHREMEZERBIE R LS EHAIPR, RRKDL .887
XA F KIS0 T 4 9 3 R R — Rk K A .929
T PX AN BRI LR R TR T O A R .926
e ok 5 B R 2 0.923 0.802
T Ak WA — A BT A I A AT AT 877
BT I ok, F7E X 5K W) B AT R i AL 8 .927
AN K o g R — R T = R B AL B .933
JBt %% 58 W BE 0.906 0.708
T 25 1 At N AR R BCE AR, XA BRI 55 50 .813
T4 gk B W S IX A B KW B 5% .824
UM LA AL R, BT AR 2 A S R X T K .883
RPN 8 S = D K (N S e i T 877
PUNEE Fi): 3

DU AS T 50 03 T 55, T AR E @ RAE T
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The Change of the Impacts from Relational Benefits on Customer Loyalty:
A study on the moderation effects of interpersonal familiarity between

customers and employees

Yiping Song*, Nuo Xu?, HsiuJu Rebecca Yen®
(1.Fudan University, Shanghai, China)
2.Univeristy of New South Wales, Sydney, Australia
3.National Central University, Taiwan)

Abstract The interpersonal relationships between employees and customers have impacts on
customers’ long-term relationships with service companies. Through in-depth interviews and a
questionnaire survey, we studied the moderation effects of interpersonal familiarity between
customers and employees toward the impacts from relational benefits to customer loyalty. The
result indicates that with the increase of interpersonal familiarity, the effect from the confidence
benefits decrease and that from the social benefits increase. The non-significant moderation effect
on the relationship between special treatment benefits and customer loyalty is verified.
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